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Reflective Report on Job Analysis My driving force with regard to the job analysis is based on a quest to achieve my long-term goal of becoming a manager. In addition, I seek to work towards improving my work experienced in retailing. These areas of the job are expected to help me in achieving customer satisfaction and drive me towards becoming a successful entrepreneur. To achieve this I have laid down my strategies, which are as follows. First, I intend to complete my Bachelor Degree in retailing and consumer Science this December, but before that, I seek to undertake part time jobs next semester to improve my work experience that will be of great benefit during job interviews. After my graduation would like work as an auto dealers to learn additional selling skills. Researching on more luxury brand through reading makes up part of my future goals. With this, I will be acquainted with information regarding the brands background, their strategies and target market. Using this information, I will be in a better position to compete effectively in the market. 
Lastly, being a Chinese with little relatively small experience in English speaking will need to interact with English speaking persons to improve my language. 
During the field research, I came up with a budget that was derived from an informed price and product quotations made after sending an email to the Fast Copy Company requesting the same. Consequently, the feed back report served a great deal with regard to influencing the number and types of fliers to be produced. In developing the deliverables identified in my proposal, I considered the need to increase their young listeners. To ensure the success of this project my team together with the Client opted to undertake active work during the class from Monday through Friday between 9: 00am and 10: 40 am. In addition, Email became an important means used to contact the clients. 
The development of our deliverables followed the production of three different flyers for Arizona Public Media KUAZ. This included three sets of 300 fliers each with various colors of 20lb and printed on neon paper. Here, each of the three members was responsible over production of a single style flier. Following this project, I learned that while working with client a person needs to get prior knowledge on some issue. These issues include the problem facing the clients at that moment as you are doing business, the aspects of a product or service that a client wants to change, and the specific need that usually is the driving force for the step taken. 
There are also other lessons that I learned of which I did not expect. This include the use a computer program referred as publisher to make fliers, the use of Email to contact clients . During the process I also much information on project managements from the cohesive schedule created by Gateway Marketing . following this I learned much on how to ensure marketing demands are met in a timely fashion. Here, the plans made should integrate precise deadlines and progress checks to ensure the design team and production falls within the predefined schedule. Finally, working as part of a bigger team enabled me to learn teamwork related skills such as team building, interpersonal relations, and communication skills, decision-making and even conflict resolution 
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